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THE CURRENT CONTRACT ADMINISTRATION PROCESS
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Pricing Agreements
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Four Distinct Steps

THE CURRENT CONTRACT ADMINISTRATION PROCESS
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Break Points
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Contract Creation
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Member Eligibility Process/LOC
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Contract Management
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Chargeback/Rebate Process
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White Paper “Bible” And Related Resources

www.hida.org/pricingaccuracy
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Thank you for watching!

For additional professional development on healthcare distribution, market
Insights, supply chain and reimbursement & advocacy,
visit https://www.hida.org/learningcenter

For more information on healthcare contract administration,
visit https://hida.org/pricingaccuracy

For any questions, please contact Manpreet Kaur Sandhu, Senior Manager,
Industry Affairs at sandhu@hida.org
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